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Business

Business today at
www.thestar.com
‰ Data on weekly U.S. unemploy-
ment claims will be released.
‰ Imperial Oil Ltd. and Shell Cana-
da Ltd. are scheduled to report sec-
ond-quarter earnings.

MONTREAL—Canadian National Railway
Co. president Hunter Harrison says the
company’s “dynamite” second-quarter
numbers should keep on rolling, with
full-year profit expected to climb by as
much as 25 cent over last year.

The railway’s profit in the three
months ended June 30 jumped to $416
million from $326 million, while per-
share net earnings rose 30 per cent to
$1.47 from $1.13.

Harrison said he was “pleased and de-
lighted about the quarter.” Six-month
profit surged to $715 million, or $2.51 a
share, from $536 million, or $1.85 a
share — and company officials believe
shareholders are in line for more glow-
ing numbers.

Harrison said he expects Canada’s
largest rail carrier to earn between 20
and 25 per cent more than the full-year
profit of $4.34 a share in 2004. The pre-
vious forecast called for growth of be-
tween 10 per cent and 15 per cent.

CN stock rose after the earnings an-
nouncement, gaining $4.90, or 6.66 per
cent, to close at $78.50 in Toronto.

CN’s free cash flow of $787 million as
of June 30 served as the impetus to a
company announcement it will buy
back 16 million shares — about 6 per
cent of outstanding shares.

Virtually all of CN’s key sectors per-
formed well in the quarter.

“On the revenue side, core merchan-
dise businesses — including forest
products, metals and minerals, and pe-

troleum and chemicals — continued to
register solid gains,” Harrison noted.

He said CN posted a record second-
quarter operating ratio of 61.2 per cent,
down 4.3 percentage points from a year
earlier. Second-quarter revenues in-
creased by 10 per cent to $1.84 billion,
while six-month revenues climbed 14
per cent to $3.54 billion.
CANADIAN PRESS

CN’s second-quarter
numbers thrill CEO
‘Dynamite’ results
should continue 
Per-share net earnings 
jump 30 per cent

0

100

200

300

400

$500

QUARTERLY NET INCOME,
MILLIONS

’04 ’05

Canadian 
National Railway

$416

Q2 Q3 Q4 Q1 Q2

million

LOS ANGELES—The Chinese oil and gas
company seeking to buy Unocal Corp.
said yesterday it would stick by its cur-
rent bid — even after Unocal’s board
endorsed a sweetened offer from rival
bidder Chevron Corp.

“We regret that they have not yet em-
braced our offer,” CNOOC Ltd. said in a
prepared statement. “We will continue
to monitor the situation actively.”

Chevron boosted its cash and stock of-
fer by about $2.50 (U.S.) per share to
$63 per share — or $17 billion — shortly
before the Unocal board met Tuesday
night.

CNOOC, an affiliate of China National
Offshore Oil Corp., has an $18.5 billion
offer on the table for the El Segundo,
Calif.-based company.

The deal has met stiff opposition in
the U.S. Congress because CNOOC is
70 per cent owned by the Chinese gov-
ernment.

Analysts said CNOOC will likely have
to increase its offer and add a substan-
tial financial guarantee if it wants to
persuade Unocal shareholders to reject
the Chevron bid in a vote set for Aug. 10.

“It is too late for them to pull out,” said
Fadel Gheit, an analyst with Oppenhei-
mer who covers Unocal. 

“You are not dealing with a bunch of
investors. You are dealing with the
pride of the Chinese Communist par-
ty,” he said.

Gheit believes CNOOC would have to
raise its bid to around $70 a share and
offer a guarantee to Unocal sharehold-
ers, who stand to take a hit if they reject
the Chevron bid only to see the
CNOOC bid scuttled by U.S. regulators.
ASSOCIATED PRESS

Hurdles get
higher for
Chinese firm’s 
Unocal bid

visers have only awakened re-
cently to the potential compli-
cations for those individuals.

Advisers are starting to urge
their clients to talk these mat-
ters over with their lawyers, and
to consider revising both their
wills and living wills, known in
Ontario as the power of attorney
for property and the power of
attorney for personal care.

The most dramatic complica-
tion is whether you would want
someone to authorize extraor-
dinary efforts to extend your life
long enough to qualify for the
insurance benefit.

Toronto lawyer Jordan Atin of
Hull & Hull, which boasts it is
Canada’s largest estate-litiga-
tion firm, said yesterday there
can be family conflict if an ill
person has named one person to
be his or her attorney for per-
sonal care and another person
his or her attorney for property.

The person in charge of money
matters may have a different
point of view than the person re-
sponsible for the ill person’s
comfort and well-being. And
while an attorney for personal

care may direct the attorney for
property to dispense money for
care, there is no reciprocal pow-
er to direct the attorney for per-
sonal care to try to keep a person
alive, Atin said.

“I can tell you that I lead many
presentations and seminars to
lawyers and, quite frankly, I
have never heard that raised, es-
pecially with respect to the dra-
matic situation of having the at-
torney for personal care having
to keep the person alive to qual-
ify for the insurance policy,” said
Atin.

So purchasers of critical illness
should consider their wishes
ahead of time, and meet with
their attorney and their exec-
utor to state those wishes and
outline responsibilities with re-
gard to the policy, he advised.

Lorne Marr, an independent
insurance broker from Mark-

A type of insurance sold in Can-
ada for nearly 10 years could
lead to a dramatic tug of war
around a policyholder’s hospital
bed.

But a lawyer specializing in
trust and estate matters says he,
for one, has yet to hear the
thorny issues raised at profes-
sional seminars or conferences.

Critical illness insurance will
provide a sum of cash in the
event the purchaser suffers a
stroke, heart attack, cancer, co-
ma or any one of a couple dozen
medical conditions.

Coverage is more costly than
life insurance, and for some
people it’s more difficult to ob-
tain. But the money from the
policy may be used for any pur-
pose, including a private nurse,
additional living expenses or
quicker access to care outside of
Canada.

No money will be payable un-
less the insured person is eligi-
ble and the claim is made within
the required time period. In ad-
dition, the person would have to
live for 30 to 180 days after the
illness is diagnosed. 

The so-called elimination peri-
od may vary by insurer and by
the nature of illness. Most ill-
nesses have a 30-day elimina-
tion period. A claim for cancer
may not be made for 120 days af-
ter the purchase of a policy.

More often than not, purchas-
ers of critical illness insurance
will have time to discuss these
matters with their family, attor-
ney or the future executors of
their estate after becoming ill.

Unfortunately, not all policy-
holders will have the luxury of
time, consciousness or mental
capacity. And some financial ad-

ham, points out that life-and-
death situations are not the only
things that policyholders
should consider.

Even when the ill person lives
longer than the elimination pe-
riod, the insurer may take time
to satisfy itself that there is an
eligible claim. For example, it
may take time to verify if the
claimant knew of the illness at
the time of applying for cover-
age.

So Marr said it is important for
individuals to consider how
they will pay for those expenses
for which provincial health in-
surance or other private insur-
ance will not, and where the
money will come from before
the critical illness insurer pays
the benefit.

“The key is to be as specific as
possible with your instructions
with your lawyer in terms of
how you want to deal with mat-
ters if there are not funds for
certain costs, and what life-pro-
longing methods you want
used,” Marr said.

Bruce Cappon of First Rate In-
surance Inc. in Toronto notes

that there are other
technicalities that pur-
chasers of critical ill-
ness insurance should
point out to their fami-
ly, attorney and exec-
utor.

These policies generally re-
quire a notice of claim within 30
days (unless there is a good rea-
son for being late) and proof of
claim within a year of becoming
eligible. With some policies, no
legal claim may be commenced
more than a year after the poli-
cyholder was eligible to make a
claim, he said.

Contracts give the insurer the
right to order an examination
while the person is alive and an
autopsy after death. So, for the
sake of your heirs, you might
want to have your life extended
— as well as the day of your buri-
al or cremation.

James Daw, CFP, appears Tuesday,
Thursday and Saturday. He can be
reached at Business, 1 Yonge St., To-
ronto M5E 1E6; at 416-945-8633;
416-865-3630 by fax; or at jdaw-
@thestar.ca by email.

But will you live to collect it?
Critical illness
insurance a concern

James Daw
Money Talk

It’s prudent to consider in
advance the potential
bedside complications
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60-179 days 2.75%
180-364 days 2.90%

GIC’S (Minimum $1000 Annual/Annual Compound)

1 YR 2.95%
2 YR 3.20%
3 YR 3.40%
5 YR 3.65%
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MTG AREA YIELD LTV
117K Kitchener 9.00% 80%
165K Don Mills 5.50% 59%
152K Hamilton 7.75% 87%
180K Millbrook 6.00% 74%
122K Scarborough 5.00% 69%

(905) 361-1153
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Member Canada Deposit Insurance Corporation

GIC Minimum Deposit - $5,000 - Annual Interest
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90-179 Days.............2.000%
180-364 Days...........2.100%
1 Year.......................2.900%
2 Years.....................3.100%
3 Years.....................3.300%
4 Years.....................3.450%
5 Years.....................3.600%

1-866-340-5559
Call Paul Torres ext. 228
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NELSON

Since 1990

• 1 to 4 yr. term
• Fixed rate
• Paid monthly
• Min. $10,000

All Rates and Terms listed in Compare Rates are subject to change without Notice.
To Advertise in Compare Rates call  at 416-869-4088

= Mutual FundMF

Management fees, expenses, commissions and trailing commissions may be associated with mutual fund
investments. Please read the prospectus before investing. Any performance data or indicated rates of return
include changes in unit value and reinvestment of all distributions and do not take into account sales, redemp-
tions, distribution or other optional changes or income taxes payable by any security holder that would have
reduced returns and unless otherwise indicated, are the historical annual compounded returns. Mutual Funds
are not guaranteed, their values change frequently and past performance may not be repeated.
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